
certain gold market. 
' With the s- ' e life available 

(three years), management continues tc? 
f 2 m l e n g e  that has been present 
since the oroduction decision was made 
in 1985. That challenge has been met by 1 

continued expansion of existingreserves I 

and the discovery of new orebodies. I . .  . ... 
the anticipa<ed mine kfe is stillZ.5yea' 
that priority continues. The compai . ... . . . 

Atterthree vears ot ooeration. altnougn 
rs, 
"Y 

points out that. while high made re- 
Sf 

VI 

ic 

" "  
:rves of this type are difficult to de- 
elop, they are profitable when they are 
lentified. 

Blackdome management, facing an 
initial orebody of limited proportions, 
has aggressively pursued an explora- 
tion program in areas adjacent to all of 
theactiveveins-No. landNo.ZVeins, 
the Watson, Redbird, Giant and No. 17 
rleins. The objectives are to replace mined 
'eserves, discover new reserves and 
xovide an expanded data base to sup- 
port ongoing development work. The 
total progam involved both surface and 
underground geological mapping, 
94,000 feet of diamond drilling, 4,200 
feet of exploration drifting and an air- 
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The Blackdome property is at least trebled by surroiirrding owned and optioned claims. 

borne surveyoverthewhole Blackdome 
area. Total cost of the program in 1988 
was $5.4 million. 

Widely varying results were experi- 
enced in this ‘program, perhaps most 
s edacularintheareaoftheGiantVein, 
t h e m o s t m  e---7i &paofin?erestonthe 
property. Here, cores were pulled aver- 
aging from 0.14 to 3.66 oz/ton gold. 
Since the current Blackdome property 
occupies an area that is at least trebled 
by surrounding wholly-owned and 
optioned claims, the potential for con- 
tinuing expansion of reserves by explo- 
ration and development activity seems 
to be substantial. 

An interesting figure for 1988 that 
reflects the result of this extended adiv- 
ity is that 6-cent of all ore mined was 
replaced. Even more impressive is%e 

%TfR€f38 a per cent of all ore mined 
since production decision in 1985 has , 
been since made available through the 
discovery of new reserves. 

MinVen Gold COT 
The strategy of Blackdome manage- 

ment has been closey supported by the 
parent MinVen Gold Corp. Based in 
Denver, MinVen is a growing gold- 
produang company with interests rang- 
ing from 100 per cent to a minority, 
joint-venture interest in five gold min- 
ingproperties. In addition to Blackdome, 

it holds 100 percent interest in the Gilt 
Edge Mine in South Dakota, a 50 per 
cent joint venture interest in the Stibnite 
Mine in Idaho, a 33 per cent joint ven- 
ture interest in the GoldenReward Mine 
inSouthDakota, anda 25 percent joint 
venture interest in the Cactus Mine in 
California. For 1989, MinVen‘s total 
metal produdion from these five mines 
will approximate 100,ooO Ounces of gold 
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and 140,000 ounces of silver. 
With total revenue of $34 million in 

1988, the last complete year for which 
figures were available, MinVen had $1.7 
million in operating income, $91,000 in 
net income and a negative cash flow. 
Substantially higher production levels 
and revenue are expected from 1989 
results, and expansion of all projects 
points toward a doubling of total metal 
production by 1992. 

TypicalistheGilt Edge property near 
Rapid City, South Dakota, five miles 
from the Homestake Mine. Gilt Edge, 
owned 100 per cent by MinVen, is a 
combined heap leach and milling op- 
eration, with an ore body of at least 54 
million tons grading 0.041 oz/ton gold. 
A major expansionof this facility is under 
way. 

Blackdome’s parentage may be 
spread -with the parent company in 
Denver, its stock is listed on both the 
VSEand theTSE-butthesubject matter 
is clearly Canadian. Its executive office 
is in Toronto, mine office at Clinton, 
B.C., and its records office in Vancou- 
ver. 

With barely three years of mine pro- 
duction under its belt, Blackdome dem- 
onstrates a surprising financial matur- 
ity. Its balance sheet is clean, with $13 

MinVen 
continued from page 15 
million in fixed assets, including prop- 
erty, plant and equipment and total 
assetsover$26 million. It has no bankor. 
funded debt, negligible liabilities, mostly 
deferred taxes and shareholders’ equity 
of over $20 million. 

Although operating income declined 
in 1988 from the year before, other in- 
come succeeded in its achieving net 
earnings of close to $2 million. A divi- 
dend was paid, surprisiig in such a 
junior producer. Combined with the 
aggressive plan management has dem- 
onstrated in expanding and developing 
further reserves, the outlook for share- 
holder relations is good. 

most junior producers in western North 
America. Engaged in mining high-grade 
ore with modest reserves and through- 
put, it stands out in stark contrast to the 
numerous mining companies involved 
in high-tonnage, low-grade heap leach 
operations, usually achieved only un- 
der a towering debt load. Under the 
right circumstances, both are right when 
they are pofitable. 

Blackdome has been profitable since 
the first partial year of operation in 1986. 
Its challenge has been, and will continue 
to be, the building of reserves rafher 
than debt. 

Blackdome is in a way the inverse of ~ 


